Canaves QOia

2avropivn, EAAGda

Mwg n digital di1a@AMION EKTOEEUOE TIG ATTEVOEING KPATHOEIG

To mmoAuBpaBeupévo Canaves Oia dikaiwg Bewpeital éva amrd Ta amdAuta €18UAAIakd evodoyeia
™G Zavropivng. OAa &ekivnoav 6tav ol 17ou aiwva OTTNAIEG, TTOU KATTOTE XPNOIYOTTOIoUVTAV yid Thv
ammoBnAKeUOon KPaoioU, UETATPATINKAV O€ KOUWA, TTOAUTEAN OwuATIa Eevodoyxeiou atrd TNV OIKOYEVEIQ
Xaidepévou.

Apxikd, To Canaves Oia Hotel &ekivnoe wg 2 avakaiviopyéva oTrrjAaia pEXpl Tou €TekTdOnke oe 18
OwudTia.

>uvTtopa akoAouBnoe kal To Canaves Oia Suites. Mg 1o Tou avoiée To 1995, To akivnTo TTpooéAkuae A-
list TPOCWTTIKOTNTEG, TTOAITIKOUG KOl BACIAIKEG OIKOYEVEIEG.

To 2017, avoige i TTOpTEG Tou TO Canaves Oia Sunday Suites TTPOCEEPOVTAG OKTW TTOAUTEAEIG COUITEG.
TéMNog, Tov Mdio Tou 2018, eykaividotnke To Canaves Epitome atov k6ATTo Aupoudi Tng Oiag.

210 pu€EANAOV, TO Canaves Oia oKoTTeUEl va €TTEKTAOET Pe TTEPIOCCOTEPA OWUATIA KAl KAaTaAUpaTa otnv Oia



H Panadvert €xel oTpartnyikd mwpooeAkuoel £va BigBvég Koivoe luxury ravelers Tou eTmAéyel TO
Canaves Oia évavti dAAwv Eevodoyeiwv otn ZavTopivn.

216X0¢G
e AU&non Twv atTeuBEiag KPATHOEWY
e Evioyxuon Tou brand otn d1€Bv ayopd pe £upacn OTIG ayopéEG TTOU OTOXEUEI TO EEvodoxeio aAAd
ka1 n Oia, wg TTPOOoPICUOG, Ta TEAEUTAIO XPOVIAQ).

ZTpaATNyYIKA

ApxXIKd, oTa TTPpWTa XPOVIO TG OUVEPYAOIag CeEKIVAOAPE PE €vav PETPIO TTPOUTTOAOYIOUO OTOXEUOVTAG,
Kupiwg, o€ branded keywords.

To mpwrTo £10G dnuioupyrnoaue GSP kal Display Kautrdvieg TTou OTOXEUQV TIG TPEIG KUPIEG AYOPES OTIG
oTroieg atreuBuveTal To {evodoxeio.

YAotroinon

JupBouleloape TOv TIEAATN HOG va TIPOCAPUOCEl TOV TIPOUTTOAOYICUO VIO VA HTTOPECOUME va
ouvexiooupe e TTePIooOTEPEG display kautrdavieg, videos kai generic keywords (yla OUYKEKPIUEVEG
mEPI6d0oUG). O TTpoUTToAoyIoudg aughBnke avaloya Tov lavoudplo Tou 2018. Zuykekpiyéva, atmod Tnv apxn
TNG TTEPIGdOU KPATNONG, £0TIACAUE aTTOKAEIOTIKA o€ branded keywords pe atrepidépioTo TTpoUTroAoyIouod,
TIPOKEIMEVOU VA UEYIOTOTTOINBOUV Ta conversions.

AvdAuon - ZTpaTtnyikn

H diapAuion ¢&ekivnoe tov OkTwfBpio Tou 2015, Ta d&edopéva TTou TTapoucidlovTal TTapaKATwW
artrelkoviouv TIG dIAQOPOTIOINCEI TWV TIWWV O GUYKPION HME TO TTPONYOUNEVO £T0G, avtioToixa (atod
OkTwpRpio og OKTWRPIO).

Google Ads
Year Bookings Revenue CPA ROAS Cost
2016-2017 -9% 3% -26% 52% -32%
2017-2018 293% 266% -15% 10% 232%
Total Change from October 2015 258% 276% -37% 68% 124%

o XpnoIuoTToIRCAUE Ta OTOIXEIa TTAAQIOTEPNG avAAuang TTPOPRAEWNGS TTou €ixe Kavel To data
analysis department pag woTe va yvwpifouue e AeTITOUEPEIO TN OTOXEUON ava TTEPIod0
Kal avd ayopd, 6TTwG £1Tiong Kai To tend to buy per market.

e AvaAUBNKE n PO KPATAOEWV IOTOPIKWY OToIXEiwv (Pace) dnAadr 1o TTOCO ypryopa
01€0¢eTe Ta dwudATIa To EEvodoxeio avd TTePiIndo.

e AvaAUovtag TIG METABOAEG OTa  metrics  TpoTteivape  paydaia  auénon  Tou
TIPOUTTOAOYIOHOU OTIG apxéG Tou 2018, n oTroia aTTéQPEPE PE TN CEIPA TNG EVTUTTWOIOKN
avodo OTIG KPATAOEIG.

e BeAniwvovrag T1n otodxeuon kai 1o bidding peiwdnke otadiakd o Cost Per Acquisition
(CPA) evw mTapadAAnAa augnbnke n ammédoon g diagnpiong (ROAS).
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H oTpatnyik TTou aKOAOUBACANE QTTOTUTTWVETAI KAAUTEPO OTA TTAPOKATW YPAPAMATA. ZTnV
apxn, TO MEYAAUTEPO TTOOOOTO TOU TTPOUTTOAOYICHOU XPNOIKOTIOINBNKE yia awareness (generic
keywords, display kautravieg, videos) kai, oTtadlokd, Aapxioe va OloxeTeuetal o€ branded
KAPTTAVIEG OKOAOUBWVTAG MIa TOKTIKA TTpocavatoAiouévn oTo performance.

Canaves Generic Campaigns
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H emidpaon Tng diapnuiong oTo site

2uvoAikn Adénon Twv Ecédwv amrd 1ig online ayopég Katd Tnv mepiodo 2015-2016

Total Revenue

2017 30%

2018 34%

from October 2015 75%

MNa va yerpricoupe Tnv emidpaon NG dIa@ANIONG OTO Site Kal Tnv evioxuon Tou brand name,
utToAoyicaue TNV avaAoyia Kpathoewy, ETIRERAIWPEVWV KPOATACEWY Kal E000WV 0€ OX£0N JE Ta
OTAs (Online Travel Agencies) TTou cuvepyaZeTal To EevodoXeio.

OTAs vs WebSite Ratio

Year Reservations | Confirmed_ Reservations | Revenue
2016 4.67 3.5 1.81
2017 4.01 2.9 1.77
2018 2.82 2.3 1.27

Evw tnv tepiodo 2015-2016 o1 kpatrioeig amd OTA’s Atav 4.7 QOpEG TTEPICTOTEPEG ATTO TIG
atreuBeiag kpaTAoEIS Tou website, kataAngaue Tnv TTepiodo 2017-2018 k&Be atreubeiag KpATNON
va avTioToixei oe 2.8 kpatioeig amd OTA's. AvrioToixa, evw 1o €00da ammd OTA’s Atav 1.8
Qopég TTepIoadTepa (oxedOV dITTAGCIa) o€ OoxEéon Pe TO Site, n dla@opd OTAdIAKA UEIWONKE Kal
TNV Trepiodo 2017-2018 1a €00da TToU avtioTolxouv ota OTA's Atav 1.3 @opég Ta €00da TOU
website.

AtroteAéouata

O ouvoAikdg TrpoUTtToAoyiopdg yia 1o 2017-2018 Atav 2,5 @opég PeyaAUlTEPOG aTTd AUTOV TTOU
gixe apxika ekmiunBei. To ROAS nArav 14,78 (11,27% uywnAd1epo O€ OUYKPION MPE TO
TTponyouuevo £106). Etriong, onueiwbnke augnon kard 280,95% oTa conversions.

EmmmpooBeta, o TTEAATNG HOG CUPQWVNOE OTNV uWwnAou piokou TTpdTacnh HAg, YIa ATTEPIOPIOTO
TTPOUTTOAOYIONO, Kal £D€IE eUTTIOTOOUVN OTN BIaXEipIon Tou aTmd pag. H emkoivwyvia pag Arav
ouxvh, evw oudntoucape yia OAa Ta atmmoTeAéopaTa KOl TIG ETTOPEVEG KIVAOEIG MAG.

H utrootpign evog duvatou brand pe kaptrdvieg brand awareness @épvel TTepiocodTepo traffic
oTO0 site kKal GUPPBAAAEl oTnv augnon Twv Kpatoewv. O1 KAPTTAVIEG TTPETTEI VA AaTToTEAOUVTAI ATTO
apiotng TmoIdTNTag dlagnuioelg (banners, KOAEG TTapaywyES video) waoTe va gival cupBatd pe
Qwvr Kai TIS agieg Tou ekdoToTe brand.

Ooov agopd Tov TrpoUTtroAoyioud, n €vvola Tou unlimited budget €xel vonua otav yvwpilel
Kaveig pe atrdAuTn AeTrTouépela TTola gival n TTEPIOBOG KPATHOEWVY Kal XPNOIMOTIoIEl OWOTH
OTOXEUON Kal €xel PMEYAAO €Aeyxo oOTnv KapTtravia. Aedouévou OTI OI KAPTTAvieG puBuifovtal
KaBnuepivd, 1o budget ptropei va augnBbei (000 autd @Epvel KAAG aTTOTEAECUOTA) 1 VO PEIWOET
avTioToixa av TrapatnpenBei utrepxpéwon. MapdAa autd, dev TTPOTEIVAPE Wi OTPATNYIKA TTOU
oToxeUEl o€ OUYKeKPINEVO ROAS akpifwg emmeidfy 6Ao T1o traffic Tou kataAryel oTto site, he Tn
OWOTA OTOXEUOT, ATTOTEAE] £V OUVAEI TTEAATEG.



TeAika metrics kai Figures
20ykpion Tep1odwv OkT.2017 - 2emr1.2018 ue OkT.2016 - 2emr.2017

e 800.000€ kpatrjoeig ammd Google Ads kal HEOw TNG PNXAVAG KPATHOEWYV Tou {gvodoxEiou
(atreuBeiag KPATATEIQ)

e 208.95% au¢non Twv conversions
11.27% augnon Tou ROAS (Return on Advertising Spent)

e 159.76% augnon Tou TTpoUTToAoyIopOU

Ev katakAeidl, n kautdvia Bewpeital atToAUTWGS ETMITUXNUEVN KAl Wia atTd TIG KAAUTEPEG TTOU
Exouv TpEEeEl yia eAANVIKO Eevodoxeio. Amédwoe Tavw atmmd 800k eupw oOTo Eevodoxeio, un
oupTTepIAaBavopévou TNG SIa@NUICTIKAG UTTEPACiag.
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* Au€nBnke 1o TTOOOOTS TOU Site, €TTi TWV CUVONIKWYV £00dwV Tou evodoxeiou, xapn oTIg augnuéveg online ayopég.
** Y& guvolo 3 TepIddwv 860nke TrepiTrou 10 20% TwV €06dwv g€ commission atoug OTAs evw 1o AdSpent yia 6Ao
auTé 10 diIdoTna ayyige HOAIG To 0.7% Twv E0OdWV.




